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Bridewell Direct Ltd is a national buying group for independent retailers in the 
United Kingdom. The not for profit company has grown over the years, having 
being formed in 1977 by a small group of shopkeepers who wanted to compete 
with the multiples.  They now represent over 1500 trading members and have 

negotiated preferential terms with over 200 national and 
regional suppliers in their portfolio.  

They act as agent between the suppliers and the 
members and have bespoke systems in place to deal with 
the needs of both parties. 

Having been a client of Evolution LLP (formally Vantis plc) 
for in excess of 20 years they have built up a strong 

relationship with many members of staff. “We use many 
of the different services offered by Evolution LLP - 

including accountancy, company secretarial as well as VAT and taxation services.  

 
 Although we are below the audit threshold we arrange an annual audit to be 
completed to satisfy the needs of the significant number of members of the 
company” Sandra Wood, General Manager of Bridewell Direct Ltd explains.  
 
Sandra adds, “We have always received a speedy 
and pro-active service from all the individuals we 
work with at Evolution. They are happy to work to 
our timescales and are always available to help 
with any advice we may require throughout the 
year.  

Team consistency is very important to us and 
over the years we have grown to know many of 
the Evolution team and they have got to know us. 
We feel we can rely on them to help and support 
our business and understand our needs”. 

 
     

http://www.bridewelldirect.co.uk/suppliers.html

